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My Amp It Up! Alignment Worksheet 

 

Belief Alignment 

 

When we feel challenged, we are usually carrying around a collection of 

“evidence” that does not serve us. In this first exercise, write down some of the evidence 

that threatens your vision in the “Probability Fragility” column, and then answer that 

evidence with some disconfirming evidence that supports the fact that you can break out 

of the confines of your beliefs about the present in the “Probability Agility” column. I’ve 

given you some examples to get you started. 

 

Probability Fragility     Possibility Agility    

Ex. I’ve already tried everything I can think of. New ideas come to me daily. 

Ex. Nobody I know has ever done this.  I will find new role models. 

Ex. I can’t do it in this economy.  I create success no matter the climate.

   

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 

______________________________________________________________________________ 
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Action Alignment 

 

In this exercise, list actions that are part of your regular repertoire, but that won’t 

support your vision. Then list new actions that you will use to disrupt the ones that aren’t 

working for you. I’ve given you an example here, too. 

 

I don’t support my vision when I… ex., avoid making cold calls,  

so instead I will…ex., get together with a business associate and have a cold calling 

contest once a week. 

 

I don’t support my vision when I…________________________________________________ 

______________________________________________________________________________, 

so instead I will… ______________________________________________________________ 

______________________________________________________________________________. 

 

I don’t support my vision when I…________________________________________________ 

______________________________________________________________________________, 

so instead I will… ______________________________________________________________ 

______________________________________________________________________________. 

 

I don’t support my vision when I…________________________________________________ 

______________________________________________________________________________, 

so instead I will… ______________________________________________________________ 

______________________________________________________________________________. 

 

I don’t support my vision when I…________________________________________________ 

______________________________________________________________________________, 

so instead I will… ______________________________________________________________ 

______________________________________________________________________________. 


